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Subscribe now and get this valuable introductory gift absolutely free! 

Dear Service-Dealer and Technician: 

Here's an opportunity for you to 
get, in one convenient book, 100 of the 
latest, most used, most popular TV 
schematics. 

It's the new 108 TEKFAX -- the 
latest in the famous series of sche¬ 
matic books compiled by the editors 
of ELECTRONIC TBCHNICIAN/DEALER. 

This king-sized book is available 
to you absolutely free as an in¬ 
troductory gift for trying ELEC¬ 
TRONIC TECHNICIAN/DEALER, the world's leading magazine for TV-radio, Hi Fi and 
two-way communications service-dealers and technicians. 

Certainly you've heard plenty of talk about previous editions of these TV- 
Radio schematics. Again and again, technicians have told us that these big vol¬ 
umes are literally "worth their weight in gold." 

You get schematics and service data on 150 different chassis and model 
numbers. Along with the big 11 x 15 schematics, you get a wealth of valuable 
service data, including operating voltages, alignment data, waveforms, tube 
location guides, and much, much more. 

You can imagine what these schematics -- 120 pages of them -- would cost if 
you tried to buy them separately or in sets. Yet, the entire book is yours free 
for trying ELECTRONIC TECHNICIAN/DEALER for the next 24 months. 

And once you've tried ELECTRONIC TECHNICIAN/DEALER, we're confident you will 
agree that it is a bargain at any price. 

For example. . . 

Only in ELECTRONIC TECHNICIAN/DEALER do you get, with each issue, a complete 
set of TEKFAX — sixteen pages of the latest schematics of the newest TV sets to 
hit the market. These big 11 x 15 schematics come complete with parts lists, 
voltage readings, waveforms, tube and parts layout, tuner information, adjust¬ 
ment location, plus special manufacturer 1 s servicing data. Each set of TEKFAX 
can be used by you to supplement your TEKFAX 108. 

Imagine how much you would spend if you purchased these schematics from the 
manufacturer or if you subscribed to an expensive schematic publishing service. 

I think you’ll agree with many other technicians who say such a service would 
cost from $300 to $400 a year. 

But as an ELECTRONIC TECHNICIAN/DEALER subscriber these schematics come to 
you every month entirely free with a two years' subscription. 


What's more you can be sure that you get schematics for all of the 
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important sets on the market -- not the useless dust collectors. Each month 
the editors carefully screen each schematic available and then give you the ones 
you need most in an easy to read, easy to use format. 

But that’s just one part of the great package you’ll get every month. 

Each month ELECTRONIC TECHNICIAN/DEALER will bring you a wealth of "shirt- 
sleeve” troubleshooting and repair articles . Firsthand, from manufacturers’ 
technical specialists, from technical experts in the field, from other service 
technicians and from specialists in our TEKLAB, you’ll learn how to solve 
virtually every service problem you’ll ever have. You’ll learn how to do these 
jobs quickly, expertly, and at a profit. 

Look at just a few samples from recent issues, * . 

Blanking and Gating in Color Sets 

__ Color Servic ing Tips and Co unte rmeasure s___ 

Review of 1967 TV Sets 

Solving Color TV High Voltage Problems 

Aligning and Troubleshooting FM/Stereo Equipment 

Making Money with Garage Door Operators 

Semiconductors from A to Z 

You’ll also get articles on radio communications equipment -- regular and 
CB equipment; articles on servicing and repairing auto radios and tape players; 
articles on photoelectric controls, medical electronic instruments, CCTV, and 
many more, 

Dealer/Fax is the not-so-technical 
portion of ELECTRONIC TECHNICIAN/DEALER. 

Each month you’ll read actual case 
profiles of how various dealers are 
solving in-store problems. How they 
use point-of-purchase displays to in¬ 
crease sales. You’ll see how many 
dealers are inter-relating sales and 
service by offering both to their 
customers, thereby broadening their 
scope of operation and increasing 
their local markets. 

In the Dealer Showcase columns, 
you’ll see what new products are being 
sold by dealers across the country. 

TV’s, radios, home entertainment equip¬ 
ment, and many fast selling electronic 
accessories. 

ELECTRONIC TECHNICIAN/DEALER is the 

magazine for professionals, and unlike the ’’do-it-yourself,” TT hobby-type, Tt and 
other newsstand magazines, it brings you professional guidance on how to run your 
business at a bigger profit♦ These articles come right from the ’’horse’s mouth” 

-- direct from professional service-dealers throughout the country: 






























"Call-Backs" Can Break You 

Cash Register Plays "Jingle Bells" Year-round 
Growing in a Competitive Market 
Homer Davidson Pushes Color TV 
Life Insurance for the Shop Owner 
Marching in the "Peacock Parade" 

Open Hand Policy Doubles Income 
Service Bedrocks Sales 

Service-Dealer Mines Both Ends of Color TV Rainbow 

You can also look forward to a score of regular depart¬ 
ments in every issue of ELECTRONIC TECHNICIAN/DEALER -- the 
famous "Colorfax" columns; "Sync on Business"; also, the 
Catalog and Bulletin Reports ; New Book Reviews ; Technical 
Digest ; New Products . 

We could go on and on — telling you how helpful you'll 
find ET; how it is America's most valuable source of servic¬ 
ing and troubleshooting know-how; how more men like yourself 
subscribe to it than to any other magazine like it in the 
world. 


ET is a professional magazine for professionals only! And one idea alone from 
just one issue could make you a profit much larger than the small subscription 
price. 


ELECTRONIC TECHNICIAN/DEALER comes to you for only $8 for two full years 
(24 issues) — or three years for only $10. I think you'll agree that this is a 
mighty good investment — only pennies a week give you TEKFAX schematic service 
PLUS a TEKFAX section in each monthly issue. (As you know, ET is not sold on the 
newsstands.) 

And now that you can get the famous TEKFAX book FREE -- as an introductory 
bonus -- this offer is without doubt the best buy ever. What's more, we will 
guarantee this offer. 

If the big book of TEKFAX isn't as valuable as we say it is — or if you 
aren't 100% satisfied with your first issue of ELECTRONIC TECHNICIAN/DEALER -- we 
will refund your subscription with no Questions asked . 

There's no question about it — you just can't lose. So what better time 
than right now to enter your subscript ion to ELECTRONIC TECHNICIAN/DEALER, the 
world's leading electronics publication. 

Please remember, though, because of the cost involved in producing the big 
108 book, the number of copies available are limited. Requests must be strictly 
treated on a first-come, first-served basis. (Previous editions of TEKFAX have 
been a complete sellout I) We urge you to sign the enclosed postage-paid card 
and drop it in the mail— right now before you forget. Then you can put ELECTRONIC 
TECHNICIAN/DEALER and the 108 to work for you right away. 

Your credit is good. We'd be glad to bill you later if you prefer. 

Cordially, 


for ELECTRONIC TECHNICIAN/DEALER 



TECHNICIAN / DEALER 


OJIBWAY BUILDING, DULUTH, MINNESOTA 55802 


Lars Fladmark/gs 
Enclosure 
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FIRST CLASS 
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DULUTH, MINNESOTA 


MONEY BACK 
GUARANTEE 

The publishers of ELECTRONIC 
TECHNICIAN/DEALER guarantee 
that if you are not completely 
satisfied with either the 108 BOOK 
OF SCHEMATICS or ELECTRONIC 
TECHNICIAN/DEALER, or you 
feel that it is not everything we 
say it is, you may cancel your 
subscription and obtain a cash 
refund with no questions asked. 

Publisher's note: Since we cannot 
print an unlimited supply of the 
"108" this offer is limited to our 
supply. We therefore urge you to 
act immediately to be sure to get 
your copy. 



















ANOTHER SPECIAL 
BONUS 

The new circuit symbols 
wall chart 

If you enclose payment 
with your order (Thus sav¬ 
ing us bookkeeping ex¬ 
pense) we will send you 
FREE the new, completely 
revised, Circuit Symbols 
Chart—a handsome 15" x 
21" wall chart picturing 
more than 125 of the im¬ 
portant symbols used in 
your day-to-day work. 
Frame it. Hang it close to 
your work bench for handy 
reference. 
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